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Abstract

This study aimed to examine the factors influencing the repurchase intention to purchase macadamia
products of consumers in Chiang Rai Province, To obtain information on customer behavior that will be used to
develop marketing strategies for macadamia products, the results of which result in the needs of customers. This
study integrated three theories, namely the Marketing Mix factors (4C), Sensory Marketing, and Perceived Benefit.
This study used the quantitative research method and collected data from the general customer population in
Chiang Rai Province through online questionnaires based on a convenient sampling technique. A sample of 510
customers was analyzed by the Multiple Regression Method.

The results revealed that Sound Sense and Taste Sense factors, in the concept of Sensory Marketing had
the highest effect on revisit intention, at values of 0.3515 and 0.24, respectively. While Marketing Mix factors and
Perceived Benefit factors also had an effect, hence indicating that the development of marketing strategies
should focus primarily on Sensory Marketing, as it is an important factor in consumer decision-making.
Furthermore, studying Communication to Promotion and Consumer’s Cost to Satisfy factors will provide more

detailed decision-making information, which is beneficial for developing marketing strategies.
Keywords: Marketing Mix, Sensory Marketing, Perceived Benefit, Repurchase Intention
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=
n13tgnuNARILALEE
a o a o & =) a [ % I v a 1 =
unaAaLsatinsndnlueaniuel sontuandusiulsgdlanannuanaaiia 1w unaaHga L
% o o < = 1 = v A = =3 o ]
Unsugnsduanuuanale dnunsatuuanatie Iua1sianuaniiaie sandainndudaulssnauaes

wyas lanainuanestia W wnnasevex Tndnts 4 aune dusn s

NIALLUIAALRINIGIAE
dl o dld 1 1 :j/ o dﬂl sol Y a o 1
A3 1 wansiladenildenasaniusslalunisndunngedi Inalduuarniladugaullszannianismnann
WU 4C NARAUlALANans1aN9el Bob Lauterborn Wiie University of North Carolina Tutl A.A. 1993 NRANENALS
feNnANIINNNITad1 28T InARENaNTBd ATy (Wirayutbancha & Thamma, 2013) taden1sduilszainduda
. aa a 1 :J/ o dgl’ ,el . o [ 6

(Sensory Marketing) HaNENAABAINNAS LA IUNITNALNITRTY (Ariffin et al., 2016) LL@zﬁ@@ﬂmiiugﬂimeumm
Audn Nansnasepdnsdlalunisndusgegiguiy (Thianthong, 2021) Tneflanumgiu Asid

H1 dJadadaudszannianisnainluyunesaasfuitnavralugluuy 4C danasananisla’ly
N1INAUNTTN JUNARA T WU AATLALHE

H2 fadaniesunisfufilszannduia (Sensory Marketing) d9uasananusalalunisnauungadn
Tue@aniuaiuuaamLEe)

H3 ffadtnaaunissuilsylemies@udn (Perceived Benefit) danasananumslalunisnatuntadd

TunARAUTLIAALALH S

tlaqedautlszanyenisaainlugiluuy 4C

1. ANFBIN19289EL3InA (Consumer’s Need)

1
a ¥ oa

2. ;1AduAngLlnanala (Consumer's Cost to Satisfy)

3. ANAzAINTUNNTTe (Convenience to Buy

4. N13RDAIEAULEINNNTUNE (Communication to Promotion)

taqan1emun1ssuLszamaANLa (Sensory Marketing)
1. funnsuediu (Sight Sense) ANATLalunITnauNITadi

v v a s 4
2. dunsléEu (Sound Sense) ' TunanAuLNAATILALNE

3. FuN7leNAL (Scent Sense)

4. A1UN175UA (Taste Sense)

flaqamunissusselagiaasdunn (Perceived Benefit) H3
Y] —

5U% 1 nsauuuAATIAANINLISE (Research framework)

CONNEXION Journal of Humanities and Social Sciences, 14(1), Article ID: 280480 doi: 10.14456/connexion.2025.7




143

28AUUN5IE

aQ o :// d’j av A Yy rdI = a d’j
n39ae AL T[eE TN Iﬁﬁﬂ’ﬂ‘ﬂ@ﬁ;{@@’mLLUU@@UNWN@@ull@u TINVDULAALLRSTEASLAEA AU

1. NENARE

v
a v A

nguAfetIve9IuIAl laannisgduanetiquuuaINazAn N1snuBATUIANgN At Il

Tun1sRansaiNenINIsAe Iae ldinauafaas Thompson (2012) TaaldAnsyaLAINNLTaY 95% Ba91uadeil

v
o

Hausdunalaanuou 36 Aautsdunalsd Tneldunuasunineenlay TedpauutuasuninazinsiineTaway

| & = v o o = 2o & o o 3 i~ &
ldipedaunanaialudandnizaese snﬂummwmxmmmmmmLfaquqﬂmuLmumumumﬂm'ﬂ

v
o

unAAAEEWINTIY uaz 1AL 5 Ngu AuiuFetglAMINAAWIN 510 AD8EN9 LLNATULNANNENTS 5 NgX

o a

FANANTINN 1 A9 (1) NguiNgININ 83 AL (16.3%) (2) nquiasriuda lauas 78 Aw (15.3%) (3) ngu Vegetarian

170 AL (33.3%) (4) NGN Vegan 96 AL (18.8%) Waz (5) NANAAUIUIN 83 AL (16.3%) TNNgNAIRENT 5 Nguil

lannansylemiesnaniuaiuuanialanngudavnaguanwlsglunaniailanaadts uwsAnnlaauun

sz lemd wazetunanalselamilaannuansiusiuuanawie (Leesoaw Macadamia, 2025)

ﬂl | o 1 o 1 dl da’ = e .
ANTINN 1 NQNAIDENNILUNNYNNLALTAULNAALALNE (The sample group was classified into groups that had

purchased macadamia nuts)

Gender Age Frequency
Group Macadamia Total

Male Female <38 38 up <1-2/w 3-4/w >4/w

NANSNAUNIN 83 55 28 52 31 33 16 34
66.3% 33.7% 62.7% 37.3% 39.8% 19.3% 41.0%

nguifasnuaalauas 78 55 23 34 44 19 14 45
70.5% 29.5% 43.6% 56.4% 24.4% 17.9% 57.7%

NaN Vegetarian 170 107 63 85 85 69 56 45
62.9% 37.1% 50.0% 50.0% 40.6% 32.9% 26.5%

NaN Vegan 96 50 46 54 42 31 36 29
52.1% 47.9% 56.3% 43.8% 32.3% 37.5% 30.2%

m‘g'uamﬁ’mﬁ’n 83 34 49 62 21 44 21 18
41.0% 59.0% 74.7% 25.3% 53.0% 25.3% 21.7%

510 301 209 287 223 196 143 171
7 100.0% 59.0% 41.0% 56.3% 43.7% 38.4% 28.0% 33.5%

2. LASRINAN M lun15IAY

- | ' o &
dusvvaeunineaulay Tautsaanid 4 dau Aall

]
v o

doud 1 deyarialiesdmeuuuuasunin laun e a1g an1unINaNIA NIANET BTN

a

] ¢=4| ¥ Y a o " =
KA9UN 2 %@H@ﬂ’]ﬂ“ﬁﬂ@ﬁ]ﬂﬂﬂ’]LLNﬂﬂWLﬂLﬁJﬁl

CONNEXION Journal of Humanities and Social Sciences, 14(1), Article ID: 280480 doi: 10.14456/connexion.2025.7




144

A2U7 3 nuudauninszsutlasandanasaninufslaluninaunTadn TUNAR S TN AR LA LT 8Uag

Y a

duslnaluaninundsnindessy luiladumudoiulscannianisnatauuy 4C tadasnunisfuimialszamdnis

u

v

uaziladasnunissufiles Taaiduan dvisunn 11 fautls 993 36 Anu war RN 19dmuuL Likert Scale Tnaifinuun
NN IEAZIUL AR 1 - 5 AZLUY A9T)
5 ALY NN WiAaeaeinaga
=& =3 %
4 AZLUL UHILDN LTUAE
3 AT NN TwanIAINLi
=3 [ ~3 b
2 AZLUL NS THiuse
< (-3 ¥ 1 a'
1 AYLUU MU0 TITTUAReaeNaEl
dnud 4 Tyvninuuasdaiauauus lunslduaniusiuuanads Tnaldiduaoutdaeta (Open-
end Question)
3. NN9AFIARALLATAIND

|
¥ o =

AM397 2 UAZA91NT 3 laindayau1vianismaaauAINiEIms (Validity) (Wainer & Braun, 1988;
Campbell & Fiske, 1959) Ag (1) mmn‘ﬁmmu%amﬁ@u (Convergent Validity) N &2 1 ﬁ’]’fmﬂ'uaﬁmm
mwuﬂiﬂmuﬁqﬂ@ﬁmm (Average Variance Extracted; AVE) %Iqmﬂﬂ@mmmumaﬁmﬁmﬁzg\‘lmnﬂfiﬂ 0.7
(Fornell & Larcker, 1981; Hair et al., 2006) (2) AT AT LN (Discriminant Validity) ?ﬁlqmﬁ’fﬂaﬁﬁﬂqqﬂdq
ﬂ'ﬁmmﬁvmﬁ“uﬁ’aﬁwdwimqa%wﬁﬁuimm%ﬁuj TunsauuuaAm (Huang et al., 2012) LaLnagaLANLEeteld
(Reliability) taainimeaey 2 1in Aa (1) Mavnendutlazansaeuaan (Cronbach’s Alpha) (Cronbach, 1951)
ae (2) mafmmmmL%ﬁ@ﬁqmﬂ’ﬂ@xﬂ@u (Composite Reliability; CR) ?5'\‘1mmﬂnmm‘uﬂ%‘ﬁmﬁm%ammdq

0.7 (Fornell & Larcker, 1981; Hair et al., 2010)

A19199 2 N133LAzUiiladE AYNINENRAsILAzANNTaTe hTesdayaLLLAaRUNN (Factor analysis, validity and

reliability of questionnaire)

Factor Cronbach
AVE
Loading Alpha
1 | ANNEBIN15BIELEINA (Consumer's Need) Tumsilnandndnai 0.9293 | 0.9746
LaAAILALAE (CN)
b1 | duraufundnsieiluAAALE Lﬁlﬂmmwmmﬁu 0.9519
b2 | SuTeuRuNAASTLLAA LA RTaNELsAN 0.9799
b3 | futeuiuNARSaTLNAA AR TuLsEAN 0.9718
b4 | SuserdenansomiunanadleanunsofuinE g 0.9520
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M15199 2 (59)

Factor Cronbach
AVE
Loading Alpha
2 'i'lmauﬁ"\ﬁé'uﬁnﬂwaiﬂ (Consumer’s Cost to Satisfy) lun1suslnananium 0.8622 | 0.9086
wuAATLALAE (CC)
05 | wARATuNARLAETANTITuinela 0.9548
b6 mamﬁmm’ummmLﬁﬁﬁmmﬁ'mmmuﬁuammwauﬁﬂ 0.9446
o7 | AnffuanuaEefiAnTiEdlaTe 0.8846
3 | anuazmanlunisia (Convenience to Buy) lun1suislnandnsnei 0.7375 | 0.9095
LNAAILALAE (CB)
08 | Sudenansnmiuunauadeldaznan 0.8273
09 | SusnunInvndenaniaiman e ldine 0.8721
610 | AnfumAnIATa N soEe 1T S uaTaanTe vise sassmAudnlndting 0.8703
b11 | Suanunsndendainsfuanadeldnnseesla 0.8828
12 | Suanunsndissiuietenansnminaaieldvaneda 0.8400
4 | nsfasnsdaadunisans (Communication to Promotion) lun141i5lna 0.7538 | 0.8241
NARNUTLNARTLALEE (CP)
013 | sulgsunsudsTdsTudun@nsnaiuunainifiesiunstedudnnsrniuas 0.9356
neeaulal
b14 | SuaunsldFuinaasuansaiianAEanide Website, Facebook, Line, 0.9054
Tiktok, Instagram lalmeisa
b15 @Yummm”lﬁ?“uqﬂ@mmuLLﬁ’umnmi%@mﬁmﬁmm’umﬂmmﬁﬂ 0.7526
5 | msfufmunisuaudiu (Sight Sense) lumsidlnandndmsiuuaatadia (S) 0.8567 | 0.9044
b16 | Suazterdilevewaninsiunnnniadiefidudivies AdasugnnseLme 0.8944
b17 | ussqsiurirasndninsiuAAAEeads niiade 0.9346
b18 | wARAnITuNARLAE SRl T Id e 0.9469
6 | n1s5usA1unislatiY (Sound Sense) lun1suslnaAnandmviuNAAALES (SO) 0.9361 | 0.9653
b19 | fuaulandniaiunapiaaInn1siasuInne?a, TikTok, Youtube, Facebook 0.9617
b20 | dufanuansiueiuuaaaLEaN TN, Tiktok, Youtube 0.9682
021 | Suas@ondniouiuunnaflEanneili, TikTok, Youtube, Facebook 0.9727
7 | msfufdrumsldnay (Scent Sense) lumsiislnanAnimsiunaauaiia (SC) 0.8961 | 0.9350
22 | SuTeUNARS AR ATIINE TN ALY 0.9325
023 | Suasdendniouiuaiadlelddmiiusinauemng uaireanlunAns e 0.9318
Aiunpp e Tiinnasetns
24 | SuserdeunaaaleRllTinawm i 0.9749
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M15199 2 (59)

Factor Cronbac
AVE

Loading h Alpha

8 | nM3fusmun1s5usa (Taste Sense) lun1suslnananiusiuuanaLiis (TA) 0.7778 | 0.8540
025 | Sureundninsiupniaidedsainassma s 0.9138
b26 | fuTEUNARSITLNARANENINZNIATRaTRY 0.7850
b27 | HARADSUNARIANENIATRD DY MNIZANALANIWALAY 0.9391

9 | MsFuFAUNSANNE (Touch Sense) lun1suslnAnAnAMIIuNAAILALEE (TO) 0.8961 | 0.9350
028 | SuseuNARS AR TETiTuNANeRE ML SN 0.9325
b29 ﬁium@um@ﬁgﬁwm’ﬁummamﬁmﬁvﬂ,mmmLmﬁm‘ﬁ'mezmmfi@mii‘”uﬂizmu 0.9318
030 | SuTaUNARSILAAATERTALNseY avanauaranli 0.9749

10 | mssususslaninas@ua (Perceived Benefit) lun1suslnanandusiuunnadie (PB) 0.7778 | 0.8540
31 | MsunAainafumAnuadsTaelunsaminmin 0.9138
b32 | nsnuNARSENARARETe TuNTaAN IR ANZIT 0.7820
b33 | msfurdnsneiunnnadutaelsiduiiqunnaty 0.9391

11 | anmsslalunisnausndada (Repurchase Intention) WARAMTILIARLALE (RI) 0.8358 | 0.9000
034 | Suazundendninueiuaniadlatanluauan 0.8759
b35 &u@mn%nﬁum%@mamﬁmsvﬂ,l,mﬂ’nmﬁﬂ%ﬂu@u’mm 0.9307
b36 ﬁu%ﬁmsmwmimﬁ”um%@mamﬁmwﬁmmmLmLﬁﬂ%ﬂTu@umm 0.9349

A15199 3 mﬁmmm’mmLﬁﬂ\w]ﬁ‘u%ﬁ’m,uﬂmﬁmﬂ@LLuum@umu (Discriminant validity of questionnaire)

Latent Variables* CN CcC CB CP SI SO SC TA TO PB RI
X1 CN 0.9640

X2 CC 0.4610 | 0.9285

X3 CB 0.1884 | 0.1283 | 0.8588

X4 CcP 0.2624 | 0.1405 | 0.0668 | 0.8682

X5 SI 0.4503 | 0.2513 | 0.2603 | 0.2918 | 0.9256

X6 SO 0.6150 | 0.4012 | 0.2727 | 0.3982 | 0.5996 | 0.9675

X7 SC 0.5847 | 0.3442 | 0.3210 | 0.4320 | 0.7592 | 0.7323 | 0.9466

X8 TA 0.2943 | 0.0591 | 0.0377 | 0.3371 | 0.4596 | 0.4561 | 0.5715 | 0.8819

X9 TO 0.5847 | 0.3442 | 0.3210 | 0.4320 | 0.7592 | 0.7323 | 0.7540 | 0.5715 | 0.9466

X10 PB 0.2943 | 0.0591 | 0.0377 | 0.3371 | 0.4596 | 0.4561 | 0.5715 | 0.7540 | 0.5715 | 0.8819

X11 RI 0.5846 | 0.3659 | 0.3201 | 0.2930 | 0.5922 | 0.7023 | 0.6566 | 0.2375 | 0.6566 | 0.2375 | 0.9142

NHIYLUR Latent Variables* 1/szneaumae Customer’s Need (CN), Customer's Cost to Satisfy (CC), Convenience to Buy (CB),
Communication to Promotion (CP), Sight Sense (SI), Sound Sense (SO), Scent Sense (SC), Taste Sense (TA), Touch Sense (TO),

Perceived Benefit (PB) Las Repurchase Intention (RI)
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nantsnagaululiazads wudn A1 AVE, CR waz Cronbach’s Alpha NA141NN51 0.70 Fanum uas
A1 Discriminant Validity NANNINNINANGUENNUT (Correlation) sxvinlansad AN Llasaiea (Fornell &
Larcker, 1981; Hair et al., 2010) R48ARMNLT

4. NM5IATISUTAYSN

N139LATIEday AR ATIWITUUN (Descriptive Analysis) 1un1sasUNaan NIz aINIANanT Lt
mgﬂmmﬂmﬂfﬁ”t,m%qﬁ@ Town mﬁ\ummm\m’mﬁ (Frequency) ANFREAY (Percentage) ﬂlﬂﬂ?.:LLuuL@,aIEl

(Average) ANNANTIN 1

aa a

nnaATsitayaaiAmeayNIU (Inferential Statistics) LauAMNANNUS Iz sBase AU LS

q

o«
a a o s 6

ANAAseinanisldatfduiscdnsandunusaesardasuny (Spearman Rank Correlation Coefficient) 284

fautlsat]luseAl (Ordinal Scale) Milugaseriaiu warn1simszidayalulAINnANaLTINYAM (Multiple

Regression Analysis; MRA)Inginviuaszautiad1Aun1eaianszau 0.01, 0.05 waz 0.1

o

NANISAAE

1. MIFAATIWIAYALLLANNDADALLEINUAN (Multiple Regression Analysis; MRA)

AN9199 4 miaLﬂi’]:ﬂﬁj@gmmumﬁa\mmaﬂﬂﬁdwu@lm (Multiple Regression Analysis; MRA)

394 mjuﬂqé'fﬂ Repurchase Intention (RI)
Customer’s Need (CN) Tadedoudszannienisnainluyusesteedizing e 0.1071**
Customer’s Cost to Satisfy (CC) slugﬂ bl 4C 0.0070
Convenience to Buy (CB) 0.1122**
Communication to Promotion (CP) 0.0064
Sight Sense (SI) fademesunisiuilszandudia 0.1749***
Sound Sense (SO) 0.3515***
Scent Sense (SC) 0.0040
Taste Sense (TA) 0.2475***
Touch Sense (TO) 0.1842***
Perceived Benefit (PB) Tadeniasunieiulsslamizesdud 0.1435*
Constant 0.1968***
Observation 510
F-test 97.5694
R-squared 0.6091
Adj. R-squared 0.6028

A o

wanawn * {ipd1Aty 0.1 AlbidAty 0.05 *** RiladaAty 0.01
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paniaddeiuldniunasnad 4.1 wuda (1) dadenesunisiuflszamduda duiladonanindsna

wnnga Tagunnfiansunluseazidan wudn Tadaanunislatu (Sound Sense; SO) avdauasama1umclaly

C%

NINALNITATININNGATIAT 0.3515 T89AINNAD A1UN135LIA (Taste Sense; TA) NA1 0.2475 AIUNNIENEEA

¥

(Touch Sense; TO) N1AN 0.1842 LAZAIUNITNBILTAY (Sight Sense; SI) NA1 0.1749 (2) TTadan1ea1un1ssus

U

UselemiAuAn WuiladasasasunfiAn 0.1435 uax (3) Tadtdoutlszannienisnainluyunesnasdusine vse
Tugtluuu 4C Lﬂuﬁ@ﬁﬂqmﬁmﬁmsmrﬁiﬂmqw%\i%ﬁmmaﬂﬁum%@%ﬁ Tnefidupruazaanlunsta (Convenience
to Buy; CB) mnzgm*ﬁﬂ'ﬂ 0.1122 WATATUAINNABINITIBNELFINA (Consumer's Need; CN) A" 0.1071

2. agUnamsAnmmnInglszasaluiae

agﬂwamsﬁnmmu%’mqﬂexmFW'; 1 W Tadtdaulszaunnanisnaadiananadsuansananusla

lunisnaunn@edn Tnetanizaruaanuazaanlunisda (Convenience to Buy; CB) WAZANMAINNABINITIE

Y o a Y a

Hu3lnA (Consumer's Need; CN) iasaininyinlinseninasinseanisresduiinald azvinlilaniangusineay

a

nAUNNTRTIRE NNt NTdN AT

o

%

agduanisAneandngilssasain 2 wudn dadanisduflszamdudaiansnadsuansanaiuncla

Tunrsndusngadnlunn o A endudunislinau Wwesainuaniusiuantniaeg luussqsinet naslananas

%

dl 1 ¥ v a dl ! a dl v Y <
ulrasenn wazwuan mumﬂmﬂmwmmnqm PUANAINNNTANLATHNNTUNEN mimu 1@mumnmﬁm&mq
=9 [ sl ! [ o Y . a Y Aa a a ' 3
agunansAnEAINIRQUsERIAN 3 wudn TJadenisiuilszlamiresduAnananaieuanseninmala
o d” % &I Y a = ¥ v KX v o =R . a o rdl
TunisnaunEatdn Lu‘lﬂ\‘]‘ﬂ’mE;J]‘]_Iﬁ‘lﬂﬂllV’VJ”INm@ﬂﬂW?@LL@@ﬂﬂqWLﬂuﬂﬂﬂ mmmj‘ugmﬂiﬂmummmmmm‘m%

13nA

v
a o a o

¥ 2
HANTAAE WU TAdEFNg ] AMNNIELILWIAATEINTIAE HEvEnaieunsanuaAslalunisndunmed

Y & ' a = o dl ! 1 A o ¥ o Y v o dl o a dl ¥
WA TN LLuQﬂﬂVIQE{]MﬂﬂVI@\‘]N@m‘ﬂ RINMNAA AD ﬂ"ﬂ@ﬁm’]ﬂﬂ’]uﬂ’]?ﬁ‘ugﬂﬁﬁi@’ﬁﬂ@NN{'N nevmiluuuRan 1

1
a

TunisiansaungAnssnvesdudinadlundn Tnaddadesaunislitiy (Sound Sense; SO) lutladendinaningn
dl & o Yy a va = 3’/ ] dl Y a Yar Y
[Hasannnenagnsnisnann nenliusinalagunistasununanedaniuy udunfisinalasuslaiouas
1 dl dl o 1% o Y = % o ] Y a A

veengn luanseniadeniedunisiuivsslamidudn uazadodoulszaunianisnainluyunessediizlna e
Tugiuny 4C dedanasia Rl iuii Asdapasiarsanlddaaduiu e lilidagyangfnssnaesduslnanasaungs
nnifade wazildidudeyalunisUfulyaiasliguniusesgpaivnesy

wnfansoun uladenisfuflssamdnianii wudi lannalunisndusngadiazyaiuliy (1) sunislaa
(2) FUN135UTE (3) FUNFENEA (4) AIUNINDATIL LAY (5) AUNNTIANAY (FENAINAIAY AYTlANANANNTIRE

egunsnin i lddssgnsiiunagnsnianisnanae lilinguduiinanasariinung afeeeldiminannauly

o o = %
Fandpdeaae 1o
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andsaua

a v 1

wngustnafuidayaunanalaenulssamdnda dunsfudlssloniiesdudn wariiunsdoulszas

Y1y
A o AA o

NNNNTAANALLL 4C uda nazilan1alun1InauunTetiNInIu TARATAMTNNANITIS828WUASaiNie 3 ass

o o o [ o Y

] ' o dy %’/ 1 a o 3 v o VY = v o o dl
ANNAFBANITNALNDRTIDE NN U RAALY mmumﬁugmumﬁmﬂu fuFmuAnNINaUA1 aziiulasenanlunim

o a q

f
= o

azdenasianisnauNnmedn uaziiludayadiAynaziliimunnagninienisnanalasalil (Ariffin et al., 2016)
nantstsziiuluanuiddsil uanliiiuie dayanonudesnissesduilnanazi@aanniu lunaia i

o -3 o ¥ ¥ o U dl 1 1 v o 1 1 dJ
NITNENUINAYNTNINNITANA anflusaglduans ] ﬂ@wmuqﬂu ‘VIVLNF’]Q?H\?LLLLLVL‘]JV]’N‘]I@@EI@ﬂ?ﬂiﬁﬂﬂ’]\‘iﬂu\‘i

a b

(Chen, 2022; Wang & Scrimgeour, 2021) AUHHuN19TaYa 0N ANATINIIUARRUA (Kyriakopoulou et al.,

2021) Wit Feazifiudn1ssnnane o) JadauifiansuInINnsatuaAn a9 1wisai vinliainnsa ladeyan

a

= d?j o &
[AANaN m\l’1ﬂﬂuiuﬂWﬁ‘iﬂﬂﬁﬁuﬂﬂ@ﬁmﬁ‘l’ﬁﬂﬂ’]ﬁ‘m@’]@

L4 al e a o
ALAUR LLuzﬂ”lmumnmmw

srasiatsunifadelunn o 88 udatwaudsuenandadeyana nasadulindadanissuilssamdnda

1 Y o a

o Y [y = v a o dl v a o d” dl ¥ & v dl
Lmeﬁugﬂ?ﬂmmmmum 5]’13JN@ﬂ’]§‘Q"\EIVI1@@’WﬂQ’]MQQEIM PABNITATNNALYNDTNINNITARNA Imﬂﬂﬂllm‘]_lﬂﬂﬂw

q a

o e
prat NN LasnaUNITRE AN

PALAUDLUSINUIRLDUIAR

o ¥

o [ = a dl dl o :j/ o dg" 901 =® a o QI a o
AUFUNNIANEINIURRENNgTaAUAMNAT A lNNTNALNNTed TuariAnAsANERa e TuTaqe

¥ a

% 1 a v v dl = 1 dl o a dl| [ % o
ANUNITAILATHNTUNE LL@%@’W‘HE}M‘VA‘NVI m‘]_l Tﬂﬂummwﬂfﬂummw mmmmuﬂuﬂ@wmemﬂmlﬁﬂ%ﬂ
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